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THE statement of E. M. Condit of Chicago, general agent of 
the Ohio Farmers Insurance Company, that we print in another 
column, is not as full and satisfactory as the agents and policy- 
holders of the company could wish. The Ohio Farmers has 
been doing a large and extended business, and the report that it 
was contemplating retirement very naturally attracted the atten- 
tion of a large number of persons. That there was a basis of 
truth in the statement is conceded by Mr. Condit when he ad- 
mits that the company had proposed to reinsure a part of its 
risks, and from partial to total reinsurance was not a large jump 
The company owes it to itself 
and to its agents and policyholders to publish at once a positive 
statement as to its intentions as well as its financial and business 
condition. 


for a lively imagination to make. 





Tue United States Credit System Company of Newark, N. J., 
has made a rather ridiculous claim that the copyright it obtained 
on its form of blank for doing business also covered the whole 
system of the credit indemnity business, and sought to enjoin 
the American Credit Indemnity Company of St. Louis and the 
American Indemnity Company of St. Paul from transacting 
credit insurance. The courts have.refused to allow the injunc- 
tion, and the Newark company is thus defeated in its endeavor 
to obtain a monopoly of credit insurance. There are four com- 
panies transacting this class of business in the United States at 
the present time, namely, the American Credit and Indemnity 
Company of St. Louis, the American Indemnity Company of St. 
Paul, United States Credit System Company of Newark and the 
Mercantile Credit Guarantee Company of New York. None of 
these companies are operating under the insurance laws, but the 
nature of their contracts, it is claimed by some insurance authori- 
ties, should bring them under the supervision of the insurance 
departments. 





SOME time ago we called attention to a novel life assurance 
decision that had been given in the case of Waldron zs. the 
John Hancock Mutual Life. The assured took a policy on his 
life made payable to his wife. The wife died, and upon the 
subsequent death of the husband, her administrators sued to re- 
cover the amount of the life assurance. The husband’s admin- 
istrators contested, the point being made that the wife had no 
vested rights in a policy which her husband might forfeit at any 
time by various means, and that, consequently, the benefits of 
the policy must go to the husband’s administrators. In the City 
Court Judge Giegerich held “that upon the death of the bene- 
ficiary (the wife) before the insured (the husband) the wife’s 
interest in the policies reverted back to the husband and became 
his property, and upon his death the policies passed to his per- 
sonal representatives. It therefore follows that this action can- 
not be maintained by the administrator of the wife, who died 
first, as above stated, and that the demurrer must be sustained, 
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with costs.” This decision was affirmed by the General Term, 
from which an appeal to the Court of Appeals was taken, but 
unfortunately the case referred to did not reach the Court of 
Appeals, a settlement having been made by the parties out of 
court. The courts generally have held that the beneficiary 
under a life policy acquired “ vested rights” therein the moment 
it was issued, and companies have maintained that doctrine, re- 
fusing to change the beneficiaries under a policy at the request 
of the assured because of the “ vested rights” of the beneficiaries 
first named. According to the above opinion there are no 
“vested rights” in a life policy until the death of the assured, 
but it is to be regretted that the highest court in the State was 
not called upon to review the decision. 





OFFICIAL announcement is made by the board of governors 
of the Insurance Club that arrangements have been completed 
whereby the Mutual Life Insurance Company will fit up the two 
upper floors of their new building in Liberty street for the uses 
of the club. This will give the club a home more worthy of its 
large and increasing membership than its present quarters in 
Pine street. The club was organized primarily for the purpose 
of providing a place where gentlemen engaged in the insurance 
business could obtain a good lunch in a comfortable manner, 
with reasonable celerity and at reasonable prices. It became 
immediately popular, and has fulfilled its mission in a highly 
satisfactory manner. It now has a membership of about 600, 
and the number is being added to daily. While known as the 
Insurance Club, its attractive features have tempted many per- 
sons engaged in other business avocations, and merchants, 
lawyers, brokers and other down-town business men have 
availed themselves of its privileges by becoming members. In 
its new home the club will unquestionably become even more 
popular than heretofore. 





Ir is a matter for sincere congratulation that the Actuarial 
Society of America has reached such a high position in the life 
assurance world during the short period of its existence. How 
much of this success is due to the untiring efforts of its officers 
and council nobody outside of the organization knows. The 
men who put their hands to the plough in this instance have 
kept them there, and have built up an institution which promises 
to rival, if not to excel, that highly honorable organization, “ The 
Institute of Actuaries.” The membership of the Actuarial So- 
ciety of America includes all the leading actuaries of the United 
States and Canada, while eminent professional gentlemen, resi- 
dent in Australasia and Great Britain, have not only honored 
the society by applying for membership, but have by so doing ex- 
pressed their appreciation of and sympathy with the work their 
American brethren are engaged in. The difference in the rela- 
tion to the company of the actuary in the United States as 
compared with foreign actuaries would seem to make it more 
difficult for their union to have any appreciable effect on the 
operations of their respective companies; but their semi-annual 
meetings and frank discussions cannot fail ultimately to be pro- 
ductive of good results which will be manifest in the practice of 
the companies. The most important step the society has con- 
sidered since its foundation now lies before it. At the meeting 
in Boston recently an amendment to the constitution was sub- 
mitted providing for the admission of certain gentlemen, who 
might be termed actuarial students, conditional upon their pass- 
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ing a simple mathematical examination. This clause, which 
will probably be adopted at the annual meeting in April next, 
will have the effect of bringing in young men, giving them an 
opportunity to mingle with experienced actuaries, and to learn 
more than they could reasonably expect by years of study. The 
Actuarial Society of America is a successful institution, and if 
it continues on the broad lines laid out by its founders, has an 
unequaled future. 





THE late Home Life Insurance Company of Salt Lake City 
has cut a greater figure in its retirement than it ever did while 
in active existence. The Home was organized some three years 
ago to write exclusively among Mormons, and started off with a 
capital stock of $100,000. Applications were at once received 
for about $100,000 of assurance on the endowment plan, the 
policies being limited to $5000 on a single life. The managers 
of the company did not make an active push for business, and, 
while accepting such as presented itself, devoted their energies 
mainly to the profitable investment of their funds. Finally a 
decision was reached to go out of business provided the consent 
of all the policyholders could be obtained. Permission was 
readily given, and the company wound up its affairs to the emi- 
nent satisfaction of all concerned. The policyholders received 
back all the premiums they had paid, together with six per cent 
interest, while the stockholders, who had received annual divi- 
dends of six, eight and ten per cent respectively in the three 
years, got back all their original investment and fifty per cent 
net profit in addition. Such results as the above have probably 
never been equaled in life assurance history, and it is a matter 
of regret that the company did not continue in business and 
work out its interesting experience. 





IT is some time since there was a vigorous outburst on the 
part of any one of the managers of the plate glass insurance 
companies as to the methods pursued by his competitors for the 
destruction of the business. The last wail represented that 
rates were being cut in a reckless manner, that agents were 
being “twisted” from their allegiance and induced to transfer 
themselves and their business from one company to another, 
and that, in short, the business was “going to the demnition 
bow-wows.” But it still survives, and the companies are still 
actively competing for it, even under the disastrous conditions 
that exist, according to their representations. If there is no 
profit in insuring plate glass at present rates, why this active 
competition? The greater the amount written at unprofitable 
rates the worse off is the company writing it. Why do not those 
companies that are anxious for reform use their efforts to load 
up with unprofitable business that company that is declared to 
be the greatest offender against good plate glass principles? A 
difficulty would be found in getting them to agree as to which 
company is the greater offender, but one thing could be accepted 
as a fact, viz., that there is but one company that is wholly 
virtuous and entirely immaculate, and the manager at the 
moment conversing with you will have no hesitation in naming 
the company. Agents of the several companies must find it very 
dull when there is a lull in the fighting. 











—A recent number of The Elite News, a Chicago society paper, contained 
a fine_portrait of Chas, A, Weidenfeller, the Metropolitan Life’s Chicago 
manager. 
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THE CLASSIFICATION DISCUSSION. 


E are gratified to observe that several of our contempo- 
raries, either by editorials or communications from out- 
siders, have joined in the discussion of the compulsory classifica- 
tion question, started twelve months ago by this journal. There 
is still some timidity in the advocacy of compulsion. Several 
writers who admit the efficacy of a combined experience which 
would result from a voluntary exchange of classifications are op- 
posed to the compulsory feature we have urged. They concede 
all the advantages in the way of data as a basis of discovering 
the much sought for “adequate rate,” but feel that it is unwise 
to make a surrender of companies’ classifications obligatory. If 
there were a remote probability or even a possibility that the 
companies would consent to this arrangement, there would, of 
course, be no necessity for making it compulsory. If they were 
willing to make a surrender of their yearly experiences on the 
basis of what was a benefit to one was a benefit to all, and that 
an interchange of experience would be an individual gain far in 
excess of any loss of advantage gained by any company with- 
holding its experience, then the problem of fixing rates upon 
substantial data would be solved. THe SpecTaTor would be 
glad to announce such an arrangement, but we have taken some 
pains to learn the views of companies on this branch of the 
question, and do not hesitate to say it is too far distant to be in 
the least degree probable. ‘The believers in classification as the 
proper ground for determining adequate rates are deluding 
themselves with a theory if they add to their belief the hope of 
a voluntary plan on the part of the companies. Neither time 
nor the stirring necessity of the fire insurance situation are likely 
to bring it about. 

We urge compulsory classification as a remedy for the present 
evils in a system of fixing rates. We urge the State departments 
to take up the question and enforce the return of such a classi- 
fication as may be agreed upon, because we believe these depart- 
ments have the power to demand it. Nor do we regard the 
compulsory feature as so seriously important as some of our 
critics deem it. This is entirely aside from the refusal of the 
companies to surrender their figures. ‘They are justified in this 
refusal, while the proposal remains optional, Companies may 
well answer that unless all are obliged to report, none should be 
obliged. But, in fact, they are subjected already (and have for 
several years) to demands which, in a measure, disclose office 
secrets. They are compelled to report the amount of premiums 
on term risks, the amount paid for commissions, for salaries, for 
other items than losses, and sometimes even finer details of their 
business. It is as much of an office secret to disclose the pay- 
ments for commissions as the premiums and losses on private 
barns. Why is it a serious burden to a company which reports 
tothe department that during the year its aggregate losses were 
so many thousands of dollars to disclose the further fact that one- 
fourteenth part of the sum was lost upon dwellings, for example, 
one-tenth on sawmills, and so on to the end? Wherein lies the 
hardship of compelling a company, which admits the receipt of 
so many thousands for premiums, to declare that a certain per- 
centage was derived from retail dry goods stores, another per- 
centage from grain in elevators, and another from lumber yards ? 
This information, or the details of it, really constitute the practi- 
cal labor involved. If these reports were made upon uniform 
blanks it would be an easy matter in a few years to deduce from 
those statistics a valuable table of combined experience which 
would enable the companies to determine the adequacy of pre= 
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vailing rates and the right basis for readjusting them. Nobody 
is wild enough to claim that this data would be conclusive until 
several years have elapsed, but the sooner a start is made the 
better for all concerned. 

One writer remarks that the system we have advocated “ will 
not secure immunity from losses.”” Nobody but a blockhead 
would have suggested such a thought. The life companies are 
all using a mortality table by which they learn the probable 
duration of healthy lives of various ages. Upon this table, with 
proper allowances and additions, they base their rates. Nobody 
claims that this fact exempts them from losses, or provides for 
The 
fire offices will possess a combined experience if the general 
classification ever becomes a reality which will enable them to 
gauge rates according to the ascertained hazard of loss.’ In 
some years they may not be able to obtain paying rates, and in 
some years Chicago or Boston conflagrations may disturb the 
averages, but in the experience of ten years they will, in all 
human probability, reap profits by a close adherence to the rates 
demanded by the classification statistics. A comparison of the 
chances of such profits under a system of this kind, with the 
chances on the happy-go-lucky plan now in use, will show at 
once the folly of rejecting classification because it does not 
“warrant immunity from losses.” 


the contingency of an epidemic, when losses will increase. 


The use of a classification thus acquired would not provide 
the company with an infallible guide to profit in every locality. 
There would still be left enough of the doubtful quantity to 
compel underwriters to exercise care and discrimination. If 
losses in excess of premiums were shown on classes which are 
found in larger amount in one State than in others, the local 
difficulties would have to be met. The expense of doing busi- 
ness in some States would enter into the calculation. If by rea- 
son of excessive taxation and commission it cost ten per cent 
more to insure risks in Louisiana than in Ohio, then the rates 
would be higher in Louisiana than in Ohio, and in many ways 
the discretion and wisdom of underwriters would be involved to 
adjust the rates anew. With an experience of 150 companies, 
extending over five years, the State associations and tariff com- 
mittees would be far better equipped for fixing rates in localities 
than they are now on the guess-work of special and local agents. 
There is no difficulty in the path, and such an adjustment based 
on experience will commend the work to the public. 

We are also advised that the proposed universal mercantile 
schedule will supply rates on a more exact basis, and serve as a 
substitute for compulsory classification. This is partly true 
and partly not true. We admit that it is vast improvement 
upon any system ever before adopted and put into practice. It 
is an able and valuable contribution to uniform rating, and we 
may even call it “scientific,” but it depends for its usefulness 
upon the voluntary assent of the companies. Its authors evi- 
dently do not anticipate the universal acceptance of this 
schedule by all the companies, inasmuch as they deliberately 
provide in advance for suspending the rates (by a system of dis- 
count, though none the less a suspension) to “meet competi- 
tion.” What kind of a basis for learning what a risk is worth or 
what it costs to insure it is a plan which proposes to throw over- 
board the rate to “meet competition?”” Thus it is easy to see 
that the universal mercantile schedule with all its virtues and 
merits (which we concede) fails to supply the most important 
factor in any rating system, viz., the cost price, by which in this 
connection we mean the approximate price as determined by 
actual results. 
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‘* THE once lavish endorsements of underground companies by THE SPEC- 
TATOR have become few in number and almost careful in tone. Are the 1892 
cats too poor or too wise to make such unprofitable purchases?” The above 
is from the pen of the fresh young man who gathers the insurance items for The 
Commercial Bulletin, written while in a frenzy after having been ‘‘called down” 
by THE SPECTATOR because of a misstatement. We smile as reading it, be- 
cause it calls to mind innumerable puffs of ‘* wildcat” companies which have 
appeared with great regularity in The Bulletin and many thrusts at other 
companies whose managers were not familiar wich the pages of The Bulletin, 
in order to attract their attention. One of the most notable instances of a 
journalistic ‘‘ break’ was perpetrated by The Bulletin not longer than a year 
ago in its fulsome advertisements and puffery of the Druggists Mutual, whose 
carcass was already cold while flaring ads and sweetened and lengthy notices 
penned by the young man referred to were given surprising prominence in the 
columns of that hybrid insurance journal until within a day or two of the an- 
nouncement by THE SPECTATOR of the collapse of the ‘* Druggists” Mutual. 


* * * * 


THE Central Ohio Fire Insurance Company of Toledo, which is seeking 
business in Chicago and the East, issues a statement showing its capital as 
$250,000, its assets as $301,819, and its net surplus over all liabilities as 
$31,263. It is stated that on October 1 the capital was increased $50,000 (to 
$250 000 ?), the increase of stuck being placed at a premium of ten per cent, 
which was added to the surplus. Lincoln Smith is president, L. L. Smith, 
vice-president, and S. A. Court, secretary of the company, which was organ- 
ized a few months since on the basis of a charter of an old company of the 
same name which retired several years ago. It is a rather ‘* fishy” represen- 
tation to make, and one that the public can hardly believe that a new com. 
pany with a cap tal of $200,000 would go to the trouble of increasing it to 
$250,000 and pay in $5000 additional to the surplus, Ot what consequence 
can a mere $5000 of additional surplus be to a new company advertising 
$301,000 of assets ? 

2 x * * 


THE petition for the winding up of the affairs of the Western Manufac- 
turers Mutual threatens, we learn, various revelations of in erest to the com- 
munity. This company was reinsured, it will be remembered, in 1890 in 
the Mutual of New York, and its president, P. A. Montgomery, was at once 
made Western agent of the Armstrong trio. Upon the. retirement of the 
latter Mr. Montgomery succeeded to the Western agency of the general 
American department of the Lancashire. There were rumors afloat at the 
time when the Western Manufacturers retired that the business had been 
offered to several other companies before it landed in the Mutual office, but 
the terms were not satisfactory, and the wonder was how the deal was 
managed, 

* * * * 

WE are advised that the Board of Underwriters and the Edison Company 
have not yet come to terms. There have been conferences, but no change in 
the relations have occurred. The board members are not disposed to be 
harsh with the Edison Company but for the principle involvea in the safety 
of the installations, and it is a question which does not admit of procrastina- 
tion or sentiment. 

* * 2 * 


VERY properly the tariff manager has called attention to the practice of in- 
suring stocks in the area of operation outside of the dry goods district under 
the general classification of hazardous and extra hazardous without first deter- 
mining whether such stocks are embraced under the heads of the various 
minimums proposed by the tariff. There 1s reason to believe several policies 
have slipped through covering merchandise under the extra hazardous form 
which would be charged at higher rates if the minimum were consulted. All 
this proves that some brokers are smarter than some companies. 


* * * * 


EVERY few days a case is developed where a broker has made an offer of 
insurance for a net rate which is more than fifteen per cent below the rates 
charged in the tariff, and upon the assumption that no broker is fool enough 
to work for naught, the question is asked, how can he afford todoit. The 
fact is he cannot afford to do it, and very rarely is such an offer seriously in- 
tended. But occasionally there is a cheat in the form. Stocks are insured 
as hazardous which are extra hazardous by the classification, or credit is given 
for the automatic alarm where none exists, or the assured is persuaded to take 
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a full coinsurance clause without previous knowledge that it implies a ten per 


cent reduction. 
* * . ca 


THE lines now accepted by the Alliance of London through the former 
agents of the Union of San Francisco are generally about double the Union's 
former acceptances. This rich old office ought to do better than fish on the 
edge of the country for minnows. If it wants American business why not 
comply with the law and open an American branch with American trustees 
and agents after the manner of the Royal and Sun and others? 

* * * * 

THE claim is made that the various automatic sprinkler companies are 
having a harvest of contracts in New Orleans, and that in a few months 
nearly every large mercantile risk in that city will be equipped with sprinklers. 

* . * ¥ 

AN offer of a dwelling risk was made to one of the Individual Lloyds of this 
city and declined on the plea that as such risks are not within easy reach it 
is better to let them all go. The Mutual also declines dwellings, as did the 
Armstrong Company in its palmiest days, but the old line offices continue 
to take them at rates which would make their officers blush if the risks were 
offered at the same rate from Chicago or Cincinnati. 

* * 7 * 

AGENTS who are working under their old contracts of thirty or thirty-five 
per cent flat commission must be having a soft thing at the present time. 
Formerly they paid twenty-five per cent brokerage but now pay only fifteen, 
and the difference in two of the Pine street agency offices is quite a hand- 


some sum, 


* * * * 


THERE is a disposition in some offices to increase lines for the rest of the 
year, as evidenced by offers to brokers. Perhaps they are anticipating the 
so-called December boom. 

« * * * 

A REVIVED demand for insurances on elevators in and around New York 
is accompanied by one singular peculiarity. While there is an excess of de- 
mand over supply in the New York Central, the West Shore and the Erie 
elevators, there is hardly any insurance at all in the great Pennsylvania eleva- 
tor-at Harsimus cove. The inference is the other roads are doing the grain 
business from Western points. 

* % * . 

Some of the bright fellows who had two holidays this month are counting 
the days now to Thanksgiving. It is not too much to observe that several 
offices are now obliged to work their clerical force evenings to catch up with 
the work missed by holidays. 

2 + *¥ * 

IT argues something in favor of our national carefulness that with all the 
recent celebrations and fireworks at night, coupled with so many torchlight 
processions, no disastrous conflagrations have ensued. We suggest that this 
is to the credit of the general moral hazard 

* * + # 

THE revision of hotel rates in this city is still languishing. There was one 
rate only ‘‘ revised,” and otherwise the entire list stands in the same absurd 
light as when reported just previous to the Hotel Royal fire last winter. All 
the low-rated risks continue to pay the rates, but the higher rated ones are, 
we are informed, dropping their policies. 
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NOTES EN ROUTE. 
[From OuR OWN CORRESPONDENT. | 


The Atna Lite in Maryland, the Virginias and the District of Columbia, 
H. B. Meigs, manager, Baltimore, has a record of $1,100,000 up to October 
1, which is a gain of fifty per cent over the same period of last year. 
ment upon such good work is unnecessary. 

Howland & Howard, Baltimore, general agents of the New York Life for 
Maryland, is a new firm, established in December, 1891. During the past 
three months this agency has produced more business than has ever before 
been obtained in the State in the same length of time. It proposes to make 
new records throughout in 1893. 

The Mutual Life in Maryland, Virginia, District ef Columbia and North 
Carolina, under O. F. Bresee & Sons, general agents, Baltimore, will probably 
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obtain $6,000,000 worth of business in 1892, the largest in the history of the 
agency, and an increase over 1891 of $1,500,000. This is one of the most 
successful and reliable life agencies in the South. 

Maury & Donnelly’s large fire and marine agency at Baltimore continues to 
increase its business, and will close the best year in its history in 1892. This 
is reputed to be the largest marine office in the city, and is also in the front 
rank of the leading fire offices. 

Sydney Ashbridge, agent and broker, Baltimore, has been obliged to move 
into more Ccommodious quarters to accommodate his increasing business, and 
now occupies the ground floor at No. 32 South Holiday street. Mr. Ash- 
bridge continues to make a specialty of placing surplus lines, and has connec- 
tions all over the United States and abroad. 

An enterprising Baltimore broker with a large Maryland risk to place, 
after having exhausted home facilities, made the usual application outside, 
and is a little anxious to know something about the following, which turned 
up, among others, in response to his application: The Washington Fire and 
Marine of Charleston, W. Va.; United States Fire Insurance Company of 
Charleston, W. Va.; Commonwealth Fire Insurance Company of Mont- 
gomery, W. Va.; Citizens Insurance Company of Toledo, O. My informant 
says that J. K. Elderkin of Toledo is agent for all except the Citizens, of 
which he is secretary, and that Runck & Co. of Cincinnati furnish any or all 
of the above policies on application, as will also Macdonald & Co. of Chicago. 
It is further stated that the policies in question are in Elderkin’s handwriting, 
and that they came from his office in Toledo. Another lot of supposed 
‘‘cats”’ which came along about the same time include the Columbia, Na- 
tional of Philadelphia, the Atlas Fire and Marine of Camden, N. J., and the 
Delaware River Insurance Company of Camden, N. J. These, the Baltimore 
broker says, ‘‘ were no doubt written in the office of Geo. E. Macdonald & 
Co., 308 Dearborn street, Chicago, and signed by him.” 1. BP, 

WASHINGTON, D. C., October 24. 





AND ABOUT BOSTON. 


Our OWN CORRESPONDENT. | 


IN 
[From 


A very pleasant occasion was that of the annual meeting and banquet of the 
Boston Underwriters Inspectors Club, which was held last Wednesday at the 
United States Hotel. Every member was present. First came the dinner 
and then the special guest of the evening, Benjamin B. Whittemore, who 
spoke on “Inspection,” handling that subject in a truly masterly manner. 
Mr. Whittemore was followed by F. E. Clark, who talked on the same sub- 
ject. The election of officers resulted as follows: President, George Elwell; 
vice-president, H. J. O'Neill; secretary, William H. Wedger, treasurer, 
Ira W. Orcutt; executive committee, F. E. Cabot, H. J. O’Neill and G. W. 
Wilson. 

Another credit company has appeared in Boston. 
Atlas Guarantee Company of Rutland, Vt. 

It begins to look as though the burning of the steamer Watertown recently 
in Boston harbor, while one of the fire boats was away ona picnic and the 
other laid up for repairs, may yet prove a blessing in disguise. Already 
the city government has under advisement the matter of buying another fire 
boat. 

Local certificate holders in the Order of Tonti are in anything but a pleasant 
mood these days, and from all sides .come threats of dire vengeance and ap- 
plications for the appointment of a receiver. 

But few people have any idea of the magnitude of a somewhat obscure mu- 
tual benefit organization which exists in Boston and which is several years 
old. It is known as the Boston Teachers Mutual Benefit Association. Only 
teachers in the public schools of this city are eligible to membership, but de- 
spite this fact there are between 900 and 1000 members. The object of this 
association is to provide annuities for such of their number as may retire from 
A woman may retire after having taught in this city for 
The retirement may 


The new arrival is the 


public service. 
thirty-five years and a man after forty years of service. 
be made either because of physical incapacity or from choice, and after having 
retired the beneficiary receives an annuity equal to 60 per cent of his or her 
salary at the time of retirement. 

It is believed that at an early date the New England Insurance Exchange 
will rescind the 10 per cent extra charge for gasolene stoves. That very many 
of the members are in favor of such action is certain, but whether or not the 
necessary number will vote in favor of it is another question, with general in- 
dications that they will. 

G. W. Goddard of Philadelphia is in Boston, having been appointed 
general agent for Eastern Massachusetts for the Home Life Insurance Com- 


pany. 
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It is rumored that the Massachusetts Benefit Association has made arrange- 
ments to take over the business and membership of the Canadian Mutual Life 
Insurance Company and that it is now seeking to secure a Canadian license. 
At the Boston office of this association those in charge will neither affirm nor 
deny this report, 

Fire Commissioner Murphy was the victim last week of what at the time 
bid fair to prove a fatal accident. While on his way toa fire on Monday he 
was thrown to the sidewalk by the upsetting of his buggy, the injuries he re- 
ceived rendering him unconscious for several days, He however is rapidly 
improving, and in the course of a few weeks will, if nothing unforeseen happens, 
be out again. 

W. H. Hellyal, for a long time assistant superintendent of agencies for John 
C. Page, has just been appointed special agent for Eastern New York and 
Western New England for the Fire Association of Philadelphia. 

Boston, Mass., October 24. GIL. GILSON. 





GREAT BRITAIN. 
[FRom Our Own CorRRESPONDENT. | 

The absorption of the fire business of the General by the London and 
Lancashire has been finally settled by the formal meeting to approve. It is 
thought that this amalgamation will be advantageous to both offices, if they 
work together as cordially as they are now working. The most extravagant 
expectations are entertained as to the rise of the General shares, which, 
however, can only be partially realized. : 

The Maybrick case has reached another stage. The petition has been 
presented to the Queen, but an intimation has been made to the parties that 
the new Home Secretary has not been able to advise Her Majesty to grant the 
prayer of the petition. Nothing but the new evidence showing that what she 
gave to her husband was at his request—so often promised but not yet 
forthcoming—will move the affair a step forward. 

As arule, it is only those members of the British aristocracy that have vis- 
ited the States and have seen something of the workings of its Constitution and 
the condition of its people, that have a good word to say for your great 
Republic. 

3ut every year the prejudices grow weaker and weaker, while the feeling 
of admiration becomes strongerand stronger. But I was surprised the other 
evening at my club to hear America eulogized as a supporter of our aristoc- 
racy and as such entitled to our respect. A young aristocrat pointed out 
that many of our best families had suffered seriously from the decay of their 
estates, often through wanton waste and extraordinary extravagance; that this 
depreciation had shown itself not only in the estates but in the physique of 
the present representatives. By American brides these high class families 
will improve the breed, and also remove the mortgages from their estates. 
Both these results are so very desirable and in some cases of such vital 
importance, that he was right in saying that the aristocracy of this country is 
greatly indebted to America. I wonder if our old aristocratic insurance 
companies are equally candid ? 

If the aristocracy of wealth and rank are grateful to Americans for the reju- 
venation of their class by the introduction of new blood and current coin, I 
think a visible shade of gratitude is due from the insurance world, in whicha 
somewhat similar process has been going on. The great American compa- 
nies have by their enormous magnitude, their solvency and surpluses, their 
improved business methods and their restless activity in search of new business 
(and above all by their success in securing such’ new business), infused a new 
spirit into even the most hidebound of our ancient institutions. There is 
scarcely one of our old-fogie companies that has not stepped out, and entered 
into a conflict hitherto regarded as undignified and sordid. They may seem 
just a trifle awkward at first, but they soon drop into the spirit of the thing; 
and many of them are doing remarkably well—so much so that in their secret 
thoughts they no doubt regret that the step was not taken earlier. But ‘‘better 
late than never.”’ The infusion of new blood has vitalized our aristo- 
cratic assurance companies, and set them to work in real earnest. An 
enormous mountain of old prejudice has been broken down and carted away. 
There is still no doubt a jealousy of American institutions owing to their 
success ; but that is inevitable. We are always jealous of those who beat us 
in the race, and the only redeeming feature is that their success stimulates us 
to do as well or better, at any rate to try to do so. 

L. C. Phillips, late manager of the City of London Fire, has been 
appointed to the West End office of the Palatine, in Regent street. 

John A. McCall, president of the New York Life, is over here, and has made 
a sensation by taking grand and spacious offices in Trafalgar Buildings, Trafal- 
garsquare. This has been aptly described as ‘‘ the finest site in Europe ” .It 
would seem, to a casual observer, as if the New York Life had taken possession 
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entirely of one of the finest buildings on the finest site ; for the enormous 
block is almost surrounded by the sign of the ‘* New York Life Insurance Com- 
pany of New York, ” and this is in gilt letters about 2 feet deep, and spreads 
itself all over the frontage towards the National Gallery and the Nelson Mon- 
ument. .By the way, the president has been reorganizing the British 
branch ‘and has appointed as manager J. A. Ferguson, who has been many 
years in the service of the company. Thos. Crawford, who was appointed man- 
ager of the British branch on the death of Fisher Smith, was offered a good, 
although a subordinate, position. But Crawford was an obstinate Britisher, 
and aut Cesar aut nullus was his motto and so he resigned. The president 
accepted his resignation with regret, and gave hima rich testimonial as to the 
loyalty, honor, and integrity with which he had served the company for 
twenty years ; and his successor assumes the position on the rst of October. 

The very latest novelty in the insurance world is a company called the 
‘* Provident Bounty, Limited ,” capital £10,000 in £5 shares. It is to do all 
kinds of insurance business except life. Life business would have necessitated 
a deposit of £20,000, which it is not always convenient for company promo- 
ters.to find. The new venture has a ‘* new feature,” of course ; and it is to 
effect assurances under which a payment, or a series of payments, will be made 
to every assured mother who is delivered of twins born alive. Some of us who 
have large families think that ‘* one at a time” is about as much as we can 
conveniently manage ; and that the bounty of her Majesty the Queen is as 
much encouragement as ought to be given to that sort of thing in this over- 
populated country. It will be a nine days’ wonder, but it will not succeed. 
Such an announcement reminds us more of the excitement of the South Sea 
bubble than any other period in the history of life assurance. 
be laughed into the oblivion that it so richly merits. 

LONDON, Oct. 12. 


It will surely 


LUDGATE HILL. 





WASHINGTON AND OREGON, 
[FRoM OuR OWN CORRESPONDENT. ] 

The Penn Mutual bas entered this field for the first time. The gentle- 
men who represent this well-known company are Ford & Winter, who were 
State agents for the same company in Louisiana for the past three years. 
Though new here they are active and intelligent insurance workers. 

The city council have purchased two new fire engines, one to do service at 
the south side and the other to be used in Queen Anne town, The fire com- 
missioners have applied to the city council for a large fire engine to do ser- 
vice in the business district. No response to their appeal and all on account 
of so-called ‘‘ reform,” but which should be called ‘ short-sightedness,” to be 
correct. 

John A. Samborn of the Equitable Life, who is cashier of the Washington 
department, is to be transferred to the San Francisco office. This is a selec- 
tion which meets with approval of the insurance men in general, as Mr. Sam- 
born is a genial and painstaking officer and has made hosts of friends in 
Seattle. 

J. K. Conway, the cashier for the Mutual Life, is now a happy Benedict. 
The ceremony was performed at Toronto, Canada, and the bride is Miss 
Sarah Dignan, a charming English girl who left Liverpool last month, meet- 
ing Mr. Conway in Toronto, ‘‘ Jack” is to be congratulated and well wishes 
are many, for no better fellow lives than Conway. 

The Holly chemical engine has been ordered out of service by the Board 
of Fire Commissioners. This engine has been found impracticable, as going 
to three or four fires recently it has broken as many of the bottles which con. 
tain the fluid. The jar caused by one wheel dropping suddenly in a rut 
breaks the neck of the bottle which is confined in a circle or band, There is 
a larger one in use which the commissioners will get rid of as soon as they 
secure the new machine asked tor and which petition is now before the council. 

Fred A. Johnson, formerly with the Massachusetts Mutual Lite, is now 
manager for Washington and Oregon of the Union Central Life Insurance 
Company. Fred is now talking tontine against annual dividends, but he still 
feels the old regard for his first love. 

J. C. Archibald, Pacific Coast general agent for the Union Central Life, 
was in Seattle for a few days. ‘‘ No place has made such wondrous strides as 
has Seattle,” were nearly the first words he spoke after looking about him, 
No true Seattleite disputes him, and we as a people are satisfied with our sur- 
roundings after visiting our neighboring cities up and down the coast. 

J. H. Tillotson, for years with the National Life, has entered the ranks 
of the Massachusetts Mutual Life. 

There are fifteen of the old line companies who have their general offices 
in Seattle, and to say that the field is being thoroughly worked would be 
putting it mildly. 

The Massachusetts Mutual, Equitable, Mutual Life, New York Life and 
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Northwestern have as fine offices as can be found Anywhere in the United 

States, and all due to the large and aggressive spirit displayed by the different 

managers, who are young men making a record for themselves in this excellent 

field. ‘* SAXON.” 
SEATTLE, WASH., October 20. 





MINNESOTA. 
[FRom OuR Own CORRESPONDENT. ] 

The St. Paul Trust Company, as receiver for the North Star Mutual 
Insurance Company, has sued H. A. Taylor, F. H. Barnard, J. E. Glover, 
Gebhard Bohn, J. J. Corcoran, R. C. Libby, J. B. Chapman, Charles E. 
Keller and J. G. Kimball for $10,000 and interest. The defendants were 
officers and directors of the company, and it is alleged that they diverted 
$10,000 company money to pay individual debts. This money, it is claimed, 
has never been accounted for to the receiver, and the diversion of it is said to 
have made the company insolvent. The receiver was appointed in 1887 and 
has $3228 on hand belonging to creditors, whose claims amount to $8638. 
The suit is begun on behaif of the owners and holders of the balances due and 
unpaid on the adjudicated indebtedness. 

The somewhat famous Stiller case which caused so much commotion in 
Southern Minnesota has been tried at Winona and a verdict of $2426 has 
been rendered in favor of the plaintiff. The trial was quite sensational. The 
principals all lived in St. Charles. Two years ago Charles Stiller, an insur- 
ance broker, began selling Mrs. Hamilton insurance policies on the life of L. 
B. Page, who he claimed was dying of cancer of the throat. Mrs. Hamilton 
paid him $6500 altogether before she surmise] that something was wrong. 
She sued Stiller, Page and his wife and Dr. N. C. Clark, who examined Page, 
for eleven different policies. 

The famous case of Thompson vs. Ermentrout and the Star Elevator Com. 
pany, involving the insurance on an elevator annex and feed mill and some 
100 companies interested, is about to come to trial. The companies claim 
the casualty was due to overloading the elevator. 

One of the officers of the Red River Valley Insurance Company is authority 
for the statement that the company will be able to pay about fifty per cent of 
their losses if all notes are collected. The losses foot out $15,000 and the 
assets $9000, everything collected. 

Minneapolis got off very easy during September as to fires. 
reported is only $2922, $1944 on buildings and $978 on contents, 
$500,000 insurance on the property. The alarms numbered fifty-one. 

Faribault got a bad scorching the other night, losing its opera house, and 
several merchants were badly damaged. The origin of the fire is not known. 
The opera house, which is on the top floor, had been used earlier in the 
evening. A surmise is that it caught from electric wires. The fire depart- 
ment did good work against heavy odds. The loss on the opera house build- 
ing was estimated at $15,000 and there was $12,000 insurance. Other losses 
were scattering, but quite heavy in the aggregate. 

The adjusters are having a hard time adjusting the loss on the Schulenburg 
& Boeckler saw mill at Stillwater. The owners confidently expect to get the 
full amount of the insurance. They figure their loss at $111,000, whiie the 
amount of insurance was $65,000. 

State Labor Commissioner Powers in his annual report touches rather 
pointedly upon the plan of some employers insuring their men. He intimates 
that they may be liable to prosecution for larceny. He alludes to liability 
insurance, which he figures costs the employer $1 for each $100 per year 
wages paid. He thinks too many employers deduct from the mea more than 
the charge made by the company for insuring them individually and thus 
make the men pay the cost of both policies. 

The school board of Duluth has been brooding over the idea of an insurance 
sinking fund as a substitute for regular insurance. They sent out inquiries 
to other boards for information. Nineteen replies came back, but the tenor 
of them has not been divulged, but it is understood the board favors the new 
plan. 

Capt. Alex. McDougall, the veteran vessel man of Duluth, makes a sugges- 
tion anent the change in the making of valuations of lake vessel property by 
the marine insurance companies that has been favorably received. Here- 
tofore one man has been employed by the underwriters to fix all valuations, 
The captain’s scheme is to have two or three vessel owners and as many rep- 
resentatives of the underwriters appointed to do the work. He thinks the 
results would be fairer to all concerned. 

Some nervous people in St. Paul have been agitating the matter of having 
the ringing of fire bells at night dispensed with. The chamber of commerce 
indorsed the idea, but Chief Jackson says it won’t do, 

E. R. Mackey has sued the New York Life Insurance Company for $839 


The total loss 
There was 
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on an assigned policy held by the widow of G. D. Miller,-issued in 1869, I 
was for $600 and it is claimed it was paid up and had earned $239. 

The Minneapolis Board of Education seems to have abandoned any idea it 
ever had of doing its own insuring. Expiring insurance on several buildings 
has been renewed, 

The pretty and fashionable residence suburb of Minneapolis known as 
Kenwood has for years been lacking in fire protection. Some very costly 
improvements have been made there, too. The council has tardily voted to 
locate there a chemical extinguisher. 

The Iron Hall complications continue to multiply. The latest in St. Paul 
is the arrest of Sam Rosenbaum, treasurer of the local lodge, on the charge of 
It appears that the arrest is due to Rosenbaum’s failure to 
He says 


embezzling $216. 
turn over to the general fund the money in the treasury as ordered. 
he is ready to distribute the money among the members who he thinks 
are entitled to it. The matter of the receivership for the branch of the order 
in Minneapolis is still pending. . 

Messrs. Hubbell, Cowles, Fowler. Robinson and Johnson, a committee 
representing the State Board of Underwriters, have been in Sauk Center 
revising the list of fire risks. 

George A. Ainsworth, Jr., for many years employed in the office of Pills- 
bury’s famous flour firm, has accepteJ the general agency of the Manhattan 
Life Insurance Company of New York, with headquarters in Minneapolis. 

Col. John K. Shaw, city assessor of Duluth, has resigned to accept the 
Northwestern management of a leading life insurance company, with office at 
Minneapolis. He is one of the leading members of the Knights of Pythias in 
the Northwest. 

State Insurance Commissioner Smith and the attorney-general have come 
to the conclusion that it is not best to change the eighty per cent insurance 
rule as requested by the insurance men. They claim another clause in the 
law covers the point raised. 

Notice has now been served upon the city of St. Paul to the effect that an 
infringement of patent is involved in the use by the city of the Gamewell 
alarm system in the fire engine houses. The St. Paul council has closed a 
contract with E. B. Birge for his appliances for opening station doors, and the 
drop-box, over which there has been so much trouble on account of the 
patent, will be thrown out entirely. 

The committee on rates of the Minnesota and Dakota State Board of 
Underwriters is rerating Grand Forks, N. D. This is occasioned by the 
erection of so many high buildings. The whole tariff schedule will be 
revised, RF. 2, 

MINNEAPOLIS, Oct. 22. 





KANSAS CITY. 
[From Our OWN CorRRESPONDENT. ] 

The peace and quiet of a summer’s day has pervaded insurance circles since 
my last letter some two months ago. Agents have stood upon the order of 
good behavior, and while one or two incipient attempts were made at prefer- 
ring charges, they proved extremely flimsy and ephemeral. The inimense 
additions to the local packing houses and the building of several large grain 
elevators has precipitated a scramble for large lines. One in particular, 
whose chief prestige lay in the bonds of nationality, suddenly dropped the 
old Jove and went with a new one. This raised a storm, to be sure, but it 
fortunately blew over in a few days. 

Grain in elevators has been a disturbing element in a quiet sense, although 
we do not hear very much of it. Rates have not been very rigidly upheld and 
many petty practices of shady look have occurred. Still the war, if such it 
can be called, is a bloodless one, metaphorically speaking. Grain insurance 
is always a matter of strong competition at this season of the year, as heavy 
stocks are moving and all the elevators are filled. 

The reorganization of the State Board last month will place the field work 
of this State in excellent working condition. Matters have been in bad shape 
and many evils existed that could not seemingly be reached through the triple 
alliance known as the Missouri-Kansas—and—Nebraska Association. Many 
towns need rerating very greatly; municipal laws are~in many instances 
antagonistic to insurance interests, and many other practices need correcting. 
These a properly equipped State Board can reach. Another fact becomes 
apparent—Missouri is a hot-bed of vicious legislation, and it bids fair to 
become more so when the legislature convenes in December. If reports be 
true, that august body has its weather eye on insurance companies, and unless 
headed off will propagate measures likely to make the average insurance man 
wince. Already they are preparing to demolish the eighty per cent clause, to 
pass an anti-compact law, and to increase licenses and taxes tu almost a pro- 
hibitory basis. Insurance companies may ‘‘ view with alarm” these growing 
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tendencies to destroy their business in this State. The State Board is pledged 
to meet these influences, and as it is composed of sturdy, resolute men who 
understand their business some vigorous fighting may be expected. 

The new organization is simply a perpetuation of the old board organized 
in St. Louis in 1879, with James L. McCluer as its first president. Kansas 
and Nebraska are dropped, but all old members belonging to these two States 
are continued as honorary members of the Missouri board. Officers were 
elected as follows: President, A. E. Pinkney ; vice-president, F. W. Lytle ; 
secretary, Phil Knighton. The board will hold its first meeting in this city 
March 1, 1893. 

A glance at the official record of fires in this city will reveal a fruitful 
theme for contemplation. Insurance companies are always interested in the 
causes of fires; but they will soon become more than interested if this thing 
keeps up. A little yellow slip bearing a cross-bones and skull is harmless 
enough to look at. It won't frighten you, but once attached to a policy it 
fairly bristles with defiance and anarchy. You won't find a single entry on 
the books where it has increased any companies’ revenue one penny. Out of 
fifteen fires the past three days eight were caused by gasoline, four by coa} 
oil lamps, and three by fireworks. This is but one case in point. Many can 
show even a larger proportion. But the fact remains that the most deadly 
element is permitted to destroy every good physical quality a risk might 
obtain, Even that exceedingly active agent, the incendiary with his torch, 
and that more insidious ‘‘ unknown,” is at the foot of the list. Gasoline is at 
the head. It’s knocking the profits right and left out here in this territory. 

Several companies had a costly experience here last summer and it is 
doubtful if they care to repeat it. Itall came about by insuring a fine church 
with a very fine steeple and then putting a lightning clause on free. A stroke 
of lightning shattered the steeple and the companies put up $7529. It costs 
money sometimes. 

A new scheme to evade the eighty per cent coinsurance clause and shave 
rates was sprung by the insurance department of the Armour Packing Com- 
pany. It is to insure interior portions of buildings, leaving out walls. These 
are to be insured in outside companies at flat rate of twenty cents. In this 
way one company is denied its only hope for salvage while the other company 
gets it all. It is rumored that it is only one scheme to get the business written 
direct. 

Considerable apprehension is manifest on the part of several large agencies 
by the action of some companies in ordering cancellations on elevators with- 
out any apparent cause. These orders are becoming alarmingly frequent, 
and the loss in commission receipts is significant. Some time since Commis- 
sion No, 4 rescinded its orders to write this business over head, but the belief 
is freely expressed that they have returned to the old rule. It is also believed 
that New York brokers are writing heavy lines. 

Six cases of embezzlement in one week is surprising, no doubt, to some of 
our surety bond friends. All but one were under bonds and two were for 
large amounts. The West is going to keep up appearances in more senses 
than one. 

J. H. Rush, general agent of the Fidelity and Casualty, is a candidate for 
matrimonial honors, and will shortly wed one of Kansas City’s most popular 
belles. Hosts of friends join me ia wishing long life and prosperity to the 
happy pair. 

E. T. Campbell, resident secretary of the North British and Mercantile, has 
been appointed general agent for that company, with headquarters in New 
York city. C. W. Fort, with the Insurance Company of North America, 
succeeds him in this field. 

W. J. Baird took a three months’ ramble in Europe, dodged the cholera, 
studied Sanskrit, and returned last week in first class shape. 

Harry Rankin, of the Employers Liability, took a trip last month to New 
Mexico for his health. 

Dr. S. S. Fuller, general agent of the Washington Life, has invited the 
general and special agents in his field to meet him in Chicago during the 
dedication exercises. He has engaged rooms for them and promises a royal 
good time. HARRY. 

Kansas City, Mo., October 22. 





TEXAS. 
[From OuR OWN CORRESPONDENT. } 


The situation in Dallas is very gratifying to those companies who have had 
staying qualities, more especially when compared with the corresponding 
time of the previous year. One by one the companies who, during the 
frequent succession of disastrous conflagrations during 1891, so hastily re- 
treated, and those too who so materially reduced their lines. are again making 
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strenuous efforts for their share of business in the metropolis. Dallas agents 
are jubilant over the prospect of a large increase of cotton receipts this year, 
which with the natural addition from the ‘‘ Jalonick tariff” (which is being 
upheld strictly), the autumn months of 1892 bid fair to show a handsome 
increase in premium receipts. 

The great Texas State Fair and Dallas Exposition opens on the 17th inst. 
The management are crowded for space. This year every available inch is 
required for exhibits from all over the country, and already complaints are 
heard ot the inability of agents to take care of large lines at the fair grounds 
site. 

Local underwriters have once more buried the hatchet. Occasionally com- 
plaints of a slight deviation are heard, but harmony and good will exist. The 
anniversary of the fatal day of October 7, on which date, two years since, 
some of our most aggressive underwriters were almost wiped out of existence, 
passed off serenely. On and after November 1 no policies will be written at 
Dallas except for a cash premium. It is the purpose and intention of all to 
carry out the agreement strictly to the letter; in fact, as is claimed by the 
agents themselves, this course has been rendered imperative by the action of 
the companies in demanding prompt settlement for business transacted. 

Galveston agents are still howling about the adoption of the new cotton 
forms. The Island City underwriters have been given to understand that no 
exceptions are to be made. 

J. T. Murphy, special agent of the Phenix of Brooklyn, who was one of 
the committee appointed to handle the Sanger Bros.’ loss at Waco, returned to 
Dallas. He reports that the loss was adjusted on a basis of thirteen per 
cent, 

The Creosoting Company of Galveston sustained a $70,000 fire loss on the 
1tth iust. No insurance. 

Your correspondent is informed that the Lancashire has withdrawn from 
Fort Worth. 

Thos. L. Monagan is flying the flag of the Phoenix of London. Mr. 
Monagan resigned the special agency of the North British to accept a similar 
position with the above-named corporation. 

Foot & Jenkins have been appointed special agents of the Manhattan Life 
for Austin and surrounding counties. 

The Guardian of London have re-entered Dallas. 

Lloyds Plate Glass Co, have raised their taxes rates fifty per cent, It is 
understood that the Fidelity and Casualty are getting the bulk of this line of 
business here now. 

W. H. McBride & Co. of Tyler have resigned the general agency of the 
Commercial of Montgomery. Ss. L. R, 





NASHVILLE. 
[From OuR Own CORRESPONDENT. ] 


There is to be no schedule rating in Nashville and the time and money 
spent by the local board in having the mercantile districts rated by Mr. 
Phillips have been wasted. Local agents who did not understand schedule 
rating were willing to concur (7. ¢. with Mr. Bullock) and the whole matter 
was dropped. 

Nashville thus goes back to the dark ages in comparison with other cities 
in the field and property owners are not to get the advantages of improve- 
ments. 


The above words were penned by the nimble fingers, as they were formed in 
the master mind, of The Insurance Herald introducing a letter by a Nashville 
correspondent. It is true that there is to be no new system of schedule 
rating for Nashville, but this conclusion was reached and made final only 
after a full consideration and deliberation of the effect of the new system of 
schedules upon the receipts of fire insurance companies of Nashville, 

The new system of schedule rating, which Mr. Phillips undertook to 
inaugurate in this city, had as its prime object (as has also the universal and 
all other schedules) a general betterinent and improvemen: of the hazard and 
time was when these new systems could have been used to a great advantage 
to fire insurance companies. But to enter an old city like Nashville and 
undertake to apply a new system of schedule rating which fixes the construc- 
tion, location and equipment of the ‘* standard building” so high that none 
of the buildings standing under the building laws of that city are accepted 
under that standard, and pile on charges for every little deficiency until a 
general advance of from fifty to seventy-five per cent is forced upon the 
property of owners who have for years been getting insurance in leading 
American and foreign companies without such advances, arms the property 
owners with arguments that the local agent cannot answer, and the assured 
then seeks and obtains relief and cheaper insurance at the hands of brokers, 
or by going directly to the non-union or non-board company ; and when he is 
afraid of this class he very often applies to certain managers of union and 
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board companies and gets a policy at a reduced rate written by the company 
over the head of the long-suffering local agent. 

It cannot be truthfully said, in the language of The Insurance Herald, that 
the money spent by the companies upon this new system of rating has been 
entirely wasted. The mercantile districts of this city have not been as clean 
and in as good condition generally at any time for many years as they are 
to-day, and the writer feels assured that the insurance companies will save 
more money as a result of this clean condition of the risk than they have been 
called upon to contribute to the expense of the general work of inspection. 

The Herald man must have viewed Nashville through smoked goggles 
when he placed her under ‘*‘ the dark ages.” 

When viewed in the proper light Nashville is seen (since her big fire of 
January) with an outlay of $40,000 added to her fire department, with new 
and greatly improved building laws, and every single building in her mer- 
cantile districts thoroughly inspected and cleaned of all trash and waste. She 
has (since May first) furnished fire insurance companies revenues increased by 
at least thirty-five per cent and for this period has called for greatly decreased 
loss ratios. Nashville agents can go before the business public and hold these 
advances for the companies they represent, the companies will be satisfied 
with the results and the assured will be content to pay this reasonable advance 
(with the exception of owners of several desirable risks who have already 
declared their intention of placing their insurance elsewhere on account of 
this advance) all is light rather than darkness and Nashville is ready to stand 
her ‘‘ comparison with other cities in the field.” 

F, A. McCarroll, of the Mechanics and Traders will open a local office in 
this city in the near future, and will divide time in looking after the interest 
of the Mechanics and Traders in the field and the local interest of some other 
companies, among which will be found the Hanover of New York. 

The agency of the Caledonian has been transferred from S, K. Chase to 
W. D. Gale. 

L. K. Hart has been re-elected president of the Nashville board for the 
fifth time ; John Burns, vice-president, for the fourth time ; E, M. Lindsey, 
secretary, for the fourth time, and Sidney Goode re-elected assistant secretary 
for his first full term. LENGTHY. 

NASHVILLE, TENN., October Ig. 





TOLEDO, O. 
[From Our Own CORRESPONDENT. ] 


Since my last letter there has been considerable interesting matter trans- 
piring in and about Toledo. The Mutual Fire of Toledo, later of Tiffin, was 
compelled to succumb to the inevitable. New parties tried to galvanize the 
association and give it new life, but they found the undertaking too great for 
them, and therefore placed it in a receiver's hands. 

J. P. Childs, its former secretary while it was located in Tiffin, was recently 
very severely burned by a natural gas explosion. He went to a church to 
light the fires preparatory for evening services, lit a match and was blown 
down stairs and out into the street. He had on celluloid collars and cuffs, 
which took fire, literally roasting his face and hands, and his clothing was 
almost burnt off his body. He is said to be resting easy and hopes are enter- 
tained of his recovery. 

Your correspondent was recently shown a fine list of companies which were 
on the handle factory of J. W. Young, at Fostoria O., which was destroyed 
by fire. The list of the policies is as follows: Columbia and National Insur- 
ance Company, Philadelphia, Pa.; Columbia Fire and Marine, New Albany, 
Miss.; Gloucester Insurance Company, Gloucester, N. J.; Atlas Insurance 
Company, Camden, N. J.; Delaware River Fire and Marine, Camden, N. J. 
The assured has been trying in vain to find out the location of some of these 
companies, and letters and telegrams to their alleged home office brings the 
reply from managers and post offices: ‘‘No such parties are known.” The 
companies named are notorious wild cats. 

The policies seem to have been secured by a local agent in the town of 
Forest, one W. D. Gilbert, from Chicago, II]., and that is all that can be found 
out about them. The local agent in Ohio is just now guessing what the next 
chapter will be, inasmuch as the property was totally destroyed by fire, and 
the assured is moralizing as to whether it would not have been better to have 
paid the tariff rate and secured policies of companies that were locally repre- 
sented. 

The Toledo Board of Fire Underwriters are trying to persuade the compa- 
nies that it is necessary to have an electrical expert to inspect all buildings in 
process of erection when they are wired, and have adopted as their rule for 
guidance the by-laws of the Boston Fire Undewriters on the subject of electri- 
cal equipments. 
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The subject of double headers continues to keep the interests of the local 
board alive, while the big fellows say no one shall accept a double-header 
when the weaker agents contemplate such a move, but when a large 
company is offered as a double-header the large agents proceed to gobble 
it up. 

The manager of the Central Ohio Insurance Company reports that it is 
doing about $15,000 ot choice business a month, but as its business comes 
principally through brokers, and is written on the ‘‘surplus” plan from Maine 
to California and Duluth to Key West, we can readily see how it can secure a 
large volume of business. 

The Citizens Insurance Company does not report as large a business, but 
has a loss reported occasionally, which reminds the managers of the uncer- 
tainty of the business. 

The Sandusky has moved one door north into the rooms formerly occupied 
by the Second National Bank, thereby securing a large and commodious vault. 
It does not seem to be doing the large business the other companies claim, and 
have recently issued a prohibited list, which would seem to indicate that the 
managers have had some experience of their own. 

The insurance men of Toledo all held their breath when the celebration of 
the discovery of America was announced, and it was known that a large 
sum of money was to be expended for fireworks, till it was decided that the 
same should be exploded out in the bay from the decks of vessels and scows, 
where it was impossible fer anything to drop on buildings or lumber yards, 
thus causing a regular 4th of July conflagration. REx. 

TOLEDO, O., October 22, 


COMMUNICATIONS. 
THE EIGHTY PER CENT CLAUSE COVERING SUGAR 
HOUSES. 
[To THE Epiror oF THE SPECTATOR. | 








MECHANICS AND TRADERS INSURANCE Co., 
No. 11 CARONDELET StT., NEW ORLEANS, LA., Oct. 17, 1892. 


In his letter from New Orleans, publisked in THE SPECTATOR of the 13th, 
criticising the action of the executive committee of the S. E. T. A., in requiring 
the insertion of the eighty per cent coinsurance clause in policies covering 
on sugar houses in Louisiana, your correspondent, ‘‘ O’Hagerty,” says that 
“ this action was taken at the urgent instance of the representative of Louisi- 
ana on the committee.” Being the member from Louisiana, I beg to say 
that this statement is entirely untrue, either as to my proposing the clause or 
as toits having been adopted at my urgent instance. The meeting at which 
the clause was adopted took place several months ago, shortly after the ad- 
mission of Louisiana as a member of the S. E. T. A.—either in May or June, 
I believe—and I went from New Orleans to Atlanta to attend it for the pur- 
pose of bringing before the committee certain matters relating to Louisiana 
which had been in vogue under the old State board, but which had not yet 
become official with the association. Among these were the rates of premi- 
ums on sugar houses. After these were adopted a member (not the repre- 
sentative of Louisiana) suggested that the eighty per cent coinsurence clause 
be required in policies on this class, as in other manufacturing hazards and 
for the purpose of increasing the premium receipts on the class. I accepted 
the suggestion and the measure went through without urging on my part or 
discussion by any one. As there were present only three members besides 
the president—a bare quorum—your correspondent need not have gone out of 
his way to exonerate all the other members of the committee (eight in num- 
ber), as they probably knew nothing about the matter until they heard the 
minutes read at the next meeting. 

As to whether I did or did not misrepresent my constituents is not for an 
anonymous correspondent to say. I have none such among them, and fail to 
recognize the right of any man to bring charges against me who hides behind 


an assumed name. GEo. ‘H. Frost. 











—aAt the regular quarterly meeting of trustees of the Northwestern Mutual 
Life Insurance Company of Milwaukee, held on the rgth inst., the resignation 
of-C, D. Nash, treasurer of the company since 1859, was read and accepted 
with regret. Mr. Nash, having been in the harness so long, felt the need of 
rest and to that end decided to retire from active business. He, however, 
retains his connection with the company as a member of the executive and 
finance committees. Charles Ray, president of the National Exchange Bank 
of Milwaukee, was elected his successor. 























THE 


CASUALTY INSURANCE. 


Oct. 27, 1892.] 


—The Atlas Accident Association of Boston, Mass., continues to enlarge 
its field of operations. It is now doing business in California. 

—The boiler explosions reported during August last numbered sixteen, 
causing the death of eleven persons and seriously injuring fifteen others. 

—The Bankers and Traders Accident Association of New York city has 
finally decided to reinsure, and notices have been sent to the members advis- 
ing them of the transfer to the United States Mutual Accident Association. 


—aA;: gentleman at East Orange, N. J., died last week in consequence of a 
grape seed having obstructed the intestines. An operation for its removal 
was performed, but without avail. Was this a death from an accident or from 
disease? 

—The American Employers Liability Insurance Company has now been 
admitted to operate in Indiana. The increasing business of this company has 
necessitated a search for larger offices and it will soon be in quarters more 
suited to its increasing business. 

—The New York Insurance Department has received on deposit some 
$200,000 of bonds from the London Guarantee and Accident Company which 
is now ready for business in the United States. It has already been accorded 
permission to operate in several States. : 

—Walter A. Haskell, the general agent of the Travelers at San Francisco, 
recently met with a severe accident by an explosion on a naphtha launch. 
When he gets better again he will doubtless be able to preach the gospel of 
accident insurance with more vigor than ever. 

—Arn effort is being made by the business men of Athens, Ga., to prevent 
the retirement of the Southeastern Mutual Accident Association of that place. 
The officers of the company explained their financial position to their local 
patrons and steps are being taken which will probably place the association 
once more on its feet. 

—The Dominion Burglary Guarantee Company of Winnipeg is applying 
for incorporation with a stock of $200,000. The company guarantees against 
loss by burglars for amounts from $2500 to $50,000. Banks, stores and 
private houses will be protected in various cities by patrol. The estimated 
cost of protecting a residence is $6 a year. 

—Among the first companies to comply with the requirements of the new 
code were the American Casualty, the Employers Liability and the Fidelity 
and Casualty. Each of these three companies has now on deposit with the 
New York Insurance Department $250,000 and permission has been accorded 
them to transact every kind of casualty insurance. 

— During July the inspectors of the Hartford Steam Boiler Inspection and 
Insurance Company made 5,887 inspection trips, visited 11,866 boilers, in- 
spected 6,591 both internally and externally, and subjected 455 to hydrostatic 
pressure. The whole number of defects reported reached 11,352, of which 
1153 were considered dangerous; 45 boilers were regarded unsafe for furthet 
use. 

—The captain of all the band who have ever shaved death by a hair, since 
the world began, is certainly the brakeman who was riding on the car of 
dynamite that exploded near New Hartford, Conn., in the night of September 
20-21. He was blown forty yards, and every rag of clothes torn from his 
body and reduced to ravelings, yet he was only bruised and shaken up a little. 
If he ever dies by accident, it will probably be by tumbling down his own 
stairs or choking to death on a piece of meat. — 7ravelers’ Record. 


—A recent number of The Sunday Graphic of Philadelphia contained a 
stinging article with reference to the many live stock insurance concerns of 
that city, characterizing them generally as frauds that exist mainly for the pur- 
pose of supplying their officers with fat salaries. The strange thing about the 
article is that it appears in a paper of which S. Harry Wilson is publisher and 
business manager, whose name also appears on the literature of the tna 
Mutual Live Stock Insurance Company of Philadelphia as first vice-president. 
Evidently there must have been a falling out somewhere. 


—George F. Seward, for a number of years vice-president of the Fidelity 
and Casualty Insurance Company of New York city, has been elected presi- 
dent to succeed the late W. M. Richards. Mr. Seward has been the guiding 
hand of the company for some time, and its interests have greatly increased 
and prospered under his energetic management, 
of rare ability and executive force. 


Mr. Seward is a gentleman 
He was for many years United States 


minister to China, where he acquired a valuable experience in dealing with 
men of all nationalities and varied characteristics. 


On returning to this 
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country he became associated with E. E. Clapp in the management of the 
accident department of the Fidelity and Casualty, and was so successful that 
he was soon called to the vice-presidency of the company. His election to 
the presidency was a foregone conclusion, and will tend to strengthen the 
management and add to its popularity. 


—The Preferred Mutual Accident Association has again come to the front 
with a plan that will aid materially in retaining its members. All holders of 
policies in the association may on the payment of $5 annually for five years 
secure to their beneficiaries, in the event of accidental death, $5 per week for 
life or $10 per week if $10 is paid annually. The regular policy must be kept 
in force, and if it is dropped at any time, either before or after the full five 
years payments have been made, the supplemental life indemnity policy, as 
it is called, becomes void. This is another original step and will result in the 
increasing prosperity and permanence of the Preferred. 


—A man named Otis Geye was recently reported to have disappeared from 
a Fall River steamboat and publicity was given to the belief that he had 
either accidentally fallen overboard or had committed suicide. There 1s 
good evidence now for believing that he did not disappear from the steam- 
boat. In fact that he was not on board of her on that trip. On October 8 
he took passage on the boat, but it is believed that some one else occupied his 
stateroom, while Mr. Geye quietly disappeared from New York in good 
health, and without satisfying the curiosity of a large number of persons who 
were interested in his movements. He had a partner, ostensibly in the law 
business, named H. H. Finley, who had several accident policies upon Geye’s 
life for various sums. ‘There was one in the Fidelity and Casualty Company 
for $5000 and another in the Provident Fund Accident Society for a similar 
amount. Simultaneously with the disappearance of Geye Finley presented 
his claim under these policies. Indeed, it is said, that before Geye had made 
himself scarce the claims for loss were filed by Finley. Some other things 
occurred which caused Mr. Finley to make a sudden trip to the West, and the 
claims have not been paid. One of our contemporaries states that the 
Fidelity and Casualty company paid the claims at once, but this is not correct, 
When last heard from Finley was in Ann Arbor, Michigan, his native 
place. He will be remembered by insurance men as the founder, promoter 
and final exploder of the Anglo-American Fire Insurance Company of 
Washington, D. C. It is probable that Mr. Finley will not attempt further 
to press his claims against the accident companies, not even from the safe 
distance of the University Town in Michigan. 





NEWS OF THE WEEK. 





Cotton Rates at Memphis and New Orleans. 


THERE is trouble in the local board of Memphis. The Memphis cotton 
sheds were recenty rated in harmony with the Southeastern tariff schedule, 
the rates averaging three per cent. This did not give satisfaction all around 
and the local board of Memphis conferred with local board commission No. 
1 of Cincinnati. As a result of the conference a compromise rating was 
agreed upon which averaged about two and a-half per cent. The Memphis 
men were satisfied with the schedule arranged with the Western Union com- 
mission, understanding that New Orleans would be rated according to the 
Southeastern Tariff Association schedule also. Now, the Memphis men have 
learned that the New Orleans sheds have an arbitrary rating, averaging two 
per cent, and Memphis underwriters declare that such rates at New Orleans 
discriminate against Memphis, such to her injury. As a result the Bluff City 
and the Phenix of Memphis have withdrawn from the board, proposing to 
write cotton at such rates as they may see fit. A Memphis underwriter in 
New York a few days ago said there was a prospect of the breaking up of 
the loca! board, or at least of a severe rate war. 





The Ohio Farmers’ Trouble. 


On the 18th instant the following article appeared in one of the Chicago 
dailies : 

It is learned that the business of the Ohio Farmers’ Insurance Co., of Leroy, 
Ohio, has been offered for reinsurance to several large American and foreign 
companies. It is alarger company than most underwriters suppose, as its un- 
earned premiums amount on its own figures to $1,403.499.46. The Ohio 
Farmers on January 1, 1892, had risks in force amounting to $288,012,465. 

The company’s specialty has been farm business, although of late years it 
has written with great freedom outside. In Ohio it has been writing over a 
half million dollars annually in premiums, Ohio farm business has been very 
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unprofitable of late years,and the Ohio Farmers has received notably low 
rates on some of its lines there. 

Several large old line stock companies have dropped Ohio farm business on 
account of i's unprofitable nature, and the valued policy law is considered to 
be a factor in producing the high law ratio. 

There are those who do not hesitate to more than hint that the reinsurance re- 
serve item in the company’s statement is not exactly correct. In fact the busi- 
ness is reported to be in such condition that any company taking it will find out 
the error to its own cost. For some years past there has been no official ex- 
amination of the concern’s condition, although there have been several pre- 
tenses made of loohing over the accounts. Something, however, has always 
interfered with a thorough and complete investigation. 

It is openly stated that the company will not make another statement of its 
affairs public and that its only safety lies in reinsurance. To this end all 
kinds of methods will probably be resorted to in order to get the company 
under cover. 

It is also understood that several prominent companies have large reinsur- 
ance contracts with the Ohio Farmers, which, in case the company goes 
under, will be the source of great loss to them. 

E. M. Condit, general agent for the company at Chicago, was interviewed 
by THE SPECTATOR correspondent regarding the above, and made the follow- 
ing statement: 

**The report probably originated from the fact that the company decided to 
reinsure a portion of its outside business, and to that end one or two offices in 
Chicago were approached on the subject. No representative of the company 
has been in New York trying to effect a reinsurance, or for any purpose in 
that connection, and, so tar as an effort being made to dispose of the whole 
business, there is no truth whatever, the statement is absolutely false. The 
Ohio Farmers isin excellent shape financially, having assets of $1 800,000, 
which consist largely of first-class farm mortgages, drawing 7 per cent interest. 
Not long ago the company decided to increase rates on farm property, and I 
can truthfully say we have not lost any business by the move; instead the as- 
sured have submitted to the raise with good grace,”’ 


Bowes, of the Equitable Life, Not a Rebater. 


Joseru Bowes, of Bowes & Hall, managers of the Equitable Life of Mary- 
land and the District of Columbia, having recently been misrepresented in 
some of the all too enterprising (?) insurance journals in connection with a 
charge of rebating. offers the following explanation, which will no doubt set 
him right in the minds of those who may have read the alleged charges: 

‘‘A broker, having no connection with the Equitable and representing 
himself as working under a broker's license, came to me and asked me what 
commission I would give him upon a number of risks which he wished to place 
in the Equitable. I named the brokerage and he brought me the risks; and 
the commission agreed upon was paid tohim. As was found out afterwards 
he divided with each of the parties he brought me his commission; and the 
grand jury thought fit to indict me for his offense simply because I was the 
representative of the Equitable. It is not pretended in any quarter that i 
hai anything to do with the matter, more than I here state. I never offered 
the men a rebate, I never authorized the broker to offer the men a rebate, 
and, in fact, never talked to the men on the subject of insurance. 

**It is well known in insurance circles here (Baltimore) that I was simply 
the victim of a conspiracy on the part of several agents who wanted to 
blacken the Equitable in this community, for the sole reason that it writes 
more business in Maryland than any other company. 

‘*When the case came up for trial my lawyers had instructions not to raise 
the question as to the constitutionality of the law, as I have regarded and do 
now.regard the law as a salutary one, and have always stood prepared to re- 
spect it, notwithstanding the fact that it gives the agents of domestic compa- 
nies the privilege of doing that which it makes a misdemeanor for agents of 
foreign companies to do. But the State, on its own behalf, and in the person 
of its prosecuting officer arose and asked the judge to dismiss the case, because 
in the first place, the law was unconstitutional; and in the neat, that, if con- 
stitutional, the party indicted had not committed the offense, ‘The officer, 
moreover, said that he had made these same representations to the grand jury 
at the time that body was considering the indictment, but for some reason 
unknown to him the grand jury chose to disregard his views and insisted on 
making a presentation.” 

The business of the Equitable in Maryland this year is, up to date, at least 
a quarter of a million ahead of the corresponding period of last year. The 
business by months is as follows: 

January, $316,500; February, $287,000; March, $237,500; April, $167,000; 
May, $356.500; June, $194,000; July, $131,000; August, $144,000; Septem- 
ber, $375,000. This will be the banner year of the Equitable in Maryland, 
and Manager Bowes is confident of increasing the business at least a half mil- 
lion dollars by the close of the year. 

The Washington office of the company,in charge of Major H. A. Hall, 
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will likewise make a decided increase in its business over last year, which was 
the best in its history. The business in September showed a 33% percent in- 
crease over the corresponding month of 1891, and the prospects for the present 
month and the remainder of the year are equally favorable. The satisfactory 
settlement of fifteen and twenty year tontine policies in this office this year 
has had the effect of increasing the company’s popularity and giving an addi- 
tional impetus to the business. Major Hall expects to report $2,000,000 
of business from his office in 1892. 





Trial of the Universal Mercantile Schedule. 


SOME time since a committee was appointed by the Charleston (S. C.) Board 
of Fire Underwriters to consider and test the new schedule. This committee 
has just made the following report : 


** The committee have carefully examined the fifth proof of the proposed 
‘universal mercantile schedule,’ and have applied it to our city and to a num- 
ber of our brick mercantile risks. ‘The principle of placing each city on its 
proper basis and rating each mercantile risk therein on its merits 1s one which 
will appeal as effectively to the propertyowner as to the underwriter, and will, 
we think, be eventually satisfactory to both. Instead of the scheme being 
impracticable, as we had previously thought, we now find that it is practicable, 
and that after applying it a few times it can be easily applied to any of our 
mercantile risks. The great care and ability of the committee who have pre- 
pared this scheduie become more and more apparent to us as we study it. We 
submit herewith applications as made by us to three of our risks, viz., one of 
the best construction, one of medium construction and one of objectionable 
construction, We have applied it to a number of other risks, and in each 
instance can only suggest some changes in the additional charges made for 
stock occupancy. We think these are high in all cases, and that a reduction 
of from twenty-five to thirty three and one-third per cent of the present 
figures could very properly be made. We theretore respectfully submit for 
the cor sideration of the committee a revision by way of reduction in all of 
the charges for stock occupancy. We are so much impressed with this system 
and its schedule that we favor and urge it for universal adoption.” 





The Insurance Club. 


THE board of governors of the Insurance Club give the following official con- 
firmation of rumors recently in circulation : 

The governors take great pleasure in announcing that arrangements have 
been completed with the Mutual Life Insurance Company for the occupation 
by this club of extensive quarters in the new building of the Mutual Life on 
Liberty street. 

The premises which have been arranged for will comprise the two upper 
stories of the new building. There will be access from Nassau, Cedar and 
Liberty streets and a service of express elevators, rendering access to the new 
rooms as convenient as though they were upon the street. 

These rooms wili be fitted up as reception rvom, library and smoking room, 
cafe, public and private dining rooms and dressing rooms, and will also con- 
tain a ladies’ reception, dining and toilet rooms. On the roof there will be a 
garden, which will be utilized as a lunch room and exchange in summer. It 
is confidently anticipated that these rooms will equal, if not surpass, the quar- 
ters of any club in New York city. 

The space will be gauged to accommodate a membership of about rooo. 
The attention of the members is called to the fact that under the recently 
adopted change in the by-laws the governors are empowered to advance the 
initiation fee. The entrance fee will be gradually advanced to $50 or $60 
within the next few months, 


The Old *‘ Hand-in-Hand.” 


THE ‘‘ Philadelphia Contributionship for the Insurance of Houses from Loss 
by Fire,” nicknamed the ‘‘ Hand-in-Hand,” is the oldest fire insurance com- 
pany in this country. It was organized in 1752 at Philadelphia. Articles of 
association were prepared, to be signed by those wishing to become members, 
and then an advertisement was inserted in The Pennsylvania Gazette (of 
which Benjamin Franklin was one of the publishers) calling for subscriptions. 
It read in this wise: ‘*‘ All persons inclined to subscribe to the articles of in- 
surance of houses from fire in and near the city are desired to appear at the 
court-house, where attendance will be given to take in their subscriptions 
every seventh day of the month.” 

In response to the foregoing many subscribers were secured, among them 
being the solid men of the town. James Hamilton, Lieutenant-Governor of 
Pennsylvania, was the first signer, and the second was Benjamin Franklin. 

The first board of directors was made up as follows: Benjamin Franklin, 
Wm. Coleman, Philip Syng, Samuel Rhoads, Hugh Roberts, Israel Pember- 
ton, Jr., John Mifflin, Joseph Morris, Joseph Fox, Jonathan Zane, William 
Griffiths and Amos Strettell. The company’s seal, representing four clasped 
hands, suggested its abbreviated name. 

The original articles ot association, or ‘* deed of settlement,” grew to such 
size (the signatures of all members being added to it) that it became necessary 
to place it upon an instrument consisting of two reels, turned by cranks. 
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This continued in active use until 1840, since which time signing of the orig- 
iaal roll has not been required. 

This interesting autograph album is in possession of James S. Smith, the 
secretary of the company. He also holds the permit of George the Third, 
dated ‘‘at the Court of St. James,” granting the company the right to do 
business. Other interesting documents are some old policies issued in the 
years 1752 and 1766. 

Owing to the fact that houses having green trees in front of them were on 
the ‘* Hand-in-Hand’s” prohibited list, another company was formed in 1786, 
which insured such risks, This line of operation gave it its popular cogno- 
men of *‘ Green Tree Insurance Company,” its real title being the ‘* Mutual 
Assurance Company for Assuring Houses from Loss by Fire.” 

Some supposed that the objection made by the ‘‘ Hand-in-Hand ” to in- 
suring houses with trees near them was that the trees interfered with the ex- 
tinguishment of fires. Another theory is that the company feared that the 
trees would attract lightning. 

Both of these old companies have prospered, the ‘‘ Hand-in-Hand” having 
over $3,700.000 in assets at the beginning of this year while the ‘‘ Green 
Tree” had more than $1.900,000, the principal indebtedness of both being 
the amounts reclaimable on perpetual policies. 





The Home Fire of New Orleans. 
[SPECIAL TELEGRAM TO THE SPECTATOR. ] 


THE Home [Insurance Company of New Orleans resigns from the compact. 
It is feared that, unless remedial measures are applied, this may lead to the 
disruption of the compact, which would be a calamity to the community. 

President Sefton may be having his innings now, but the opinion is freely 
expressed that the Home will never live to make three more annual state- 
ments, and its present impaired condition foreshadows an even earlier disso- 
lution. Its semi-annual statement shows that during the first six months of 
the year it lost its surplus of $28,447 and $58,430 in addition, leaving an im- 
pairment of the latter sums. In the same time, according to its statement, it 
paid in losses $154,217, while its premium receipts were only $139,185. 

A new industrial life insurance company, capital, $100,000, was organized 
here last night by Garrett Brown and others. Ww. dn FB, 








MERE MENTION. 


—Kalamazoo, Mich., rates are off. 

—James Rom, an insurance agent of Utica, O., is dead. 

—Homer M. Hill has opened an insurance agency at Erie, Pa. 

—The Germania of New York will enlarge its Northwestern field. 

—The Mountain Field Club will meet at Denver on the 31st instant. 

—Geo. L. Lewis, a Boston insurance agent, has gone into insolvency. 

—Bruehl, Schroetter & Co. have been suspended by the Cincinnati board. 

—W. J. Nellis has entered the insurance business at Canajoharie, N. Y. 

—The Penn Mutual Life is about to erect an office building in. Denver. 

—F. M. Slack has acquired the agency of Chester Parmenter of Rutland, 
Vt. 

—A general agency will be opened at San Francisco by the Broadway Fire 
of New York. 

—C,. W. Sawyer, an old insurance agent of Boston, has taken his son, 
Edward K. Sawyer, into partnership. 

—The Indicator has our thanks for a copy of its 1892 chart of life, casualty 
and fidelity business in Michigan for the five years ending with 1891. 

— The twenty-fifth annual meeting ot the Railway Conductors Life Insur- 
ance Association of America took place at San Antonio, Tex., last Tuesday. 

—The Court of Appeals, Albany, N. Y., gives judgment in favor of 
Alfred Humphreys in his suit against the Prudential for malicious prosecu- 
tion. 

—A special dispatch informs us of the destruction by fire on Tuesday of the 
Temple (Tex.) Compress with 5000 bales of cotton. The property is said to 
have been fully covered by insurance. 

—Dusty Rhodes—If I had money I should get my life insured for $50,000 
Fitz William—What good would it do you? Dusty Rhodes—No company 
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with an eye to business would let such a policyholder starve.—New York 
Herald. 


—E. R. Richards is under arrest at New Orleans for obtaining money by 
falsely representing himselt to be an agent of the Life Insurance Company of 
Virginia. 

—The New Hampshire Fire gets out a novel advertisement in the form of 
a photograph of one of its policies upon which are superimposed portraits of 
its directors. 


—J.C. Van Cise, assistant actuary of the Equitable Life, is a candidate 
for Congress in the Eighth Congressional District of New Jersey on the 
Prohibition ticket. 

—J. T. Howes and HI. T. Alley, special agents for the Niagara respectively 
for New York and the South, are now to be found at the home office acting 
as assistant secretaries. 


—A strong effort will be made to suppress rebating by fire insurance agents 
at Pueblo, Col., as a result of the attention given that place by the committee 
of the Mountain Field Club. 


—There were 363 fires in Philadelphia in the quarter ending September 30 
with losses of $338,586. The decrease in losses was about $300,000 as com- 
pared with last year’s corresponding period. 


—A receiver for the Western Manufacturers Mutual of Chicago is asked for 
on the ground that the officers exceeded their authority in reinsuring its 
business and keeping the company in existence. 


—H. B. Hart, adjuster of fire losses of Memphis, Tenn., was in New York 
during the past week on his wedding tour. The happy bride is the daughter 
of P. B. Jones, of Jones & Kennedy, prominent fire insurance agents in 
Memphis. 


—The Bankers Life Association of Des Moines, Ia., has passed its October 
call for death losses. This is the fourth consecutive year in which the associa- 
tion has passed a call and is an indication of the wise and prudent manage- 
ment of its affairs. 


—The Imperial Life Insurance Company of Detroit, Mich., has made a 
change in its president. H. P. Christy, formerly vice-president and treasurer, 
is now president and treasurer, succeeding F, W. Angus, and J. J. Oliver is 
the company’s general manager. 


—Still another strong company has placed its agency for the Metropolitan 
district in charge of T. Y. Brown of New York. This one is the Concordia 
of Milwaukee, which had a surplus on July 1, 1892, of $125,223, an increase 
in the first half of the year of over $15,000. 


—James Yereance, as receiver of the Safeguard Fire of New York which 
reinsured in 1879, reports a balance on hand of $6623 after having paid all 
creditors in full and dividends to stockholders aggregating 143 per cent. 
Another dividend of three per cent will probably be declared. 


—The New York Life Insurance Company will establish a branch office in 
Europe by which all its foreign business, except that of the Spanish-American 
department, will be conducted. This will result in a material decrease in ex- 
penses and cause a reduction in the force at the home office. 


—At a special meeting of the New York Board of Fire Underwriters a 
letter from President Johnson of the Edison Electric Light Company was 
read. He acknowledged the justice of the stand taken by the board against 
grounded wires and promised to alter their system to meet the requirements of 
the board. The survey department was thereupon instructed to inspect 
Edison installations and grant certificates of approval where all board rules 
except that relating to grounded wires were complied with, 


—Last week the Phenix Insurance Company sold its Chicago building, in 
which are the Postal Telegraph Company’s offices, to the Western Union 
Company. The Postal is paying a high rental in consideration of a clause in 
the lease that provides that during the term the lessor shall not lease offices in 
said building to any other telegraph company. The Postal therefore has be- 
gun suit for injunction against the Phenix Company to prevent the Western 
Union from using the building until the Postal’s lease has expired. « The con- 
tract has six years to run. 


—The first regular monthly meeting of the Nebraska Underwriters 
Association for 1892-3 was held last week at Omaha, Neb., and was well 
attended. W.S. Wilson gave a synopsis of his experience and the benefits 
he derived from attending the meeting of the National Underwriters Associa- 
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tion. O. H. Jeffries followed with an excoriation of the * rebaters,” and 
W. H. Lawton encircled the ‘‘ twisters” of old line policies with a grapevine 
lock, after which several of the other members made a few pertinent remarks 
in regard to the elevation of week-kneed agents who could not sell legitimate 
insurance except at a discount. 
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—If the fire insurance companies raise their rates on account of the Edison 
system of electric lighting in buildings, what will the life insurance compan‘es 
do when live trolley wires are strung above the streets and unwieldy and 
death dealing cars plunge through blockaded humanity ?—Commercial Ad- 
vertiser. 

—We regret to have to state that in our issue of the 13th inst. our cor- 
respondent anticipated a year cr so in his estimate of the premium receipts of 
MacCracken & Parks of D:nver, Col. We are informed by the latter firm 
that their premiums will be about $25,000 in the coming year instead of 
$125.000 as reported. 

—Farm rates for New Jersey, to go into effect December 1, have been 
adopted by the Underwriters Association of the Middle Department as 
follows: Dwellings, thirty-five cents for one year, seventy cents for three 
years, and $1.05 for five years ; barns, sixty cents for one year, $1.20 for three 
years, and $1.80 for five years. 


—The Georgia Association of Life Insurers is a new organization which is 
officered as follows: President, Thomas C. Peters, Atlanta ; vice-president, 
N. R. Winship, Macon ; secretary, Clarence Angier, Atlanta; treasurer, 
Peter G. Grant, Atlanta; executive committee, J. A. Perdue, R. H. Plant, 
T. S. Lowry, W. Woods White and R. F. Shedden. 


—Directors have been elected by the stockholders of the Columbian of 
Louisville as follows: Bruce Haldemann, managing editor Courier Journal ; 
James Brown, auditor New York Life Insurance Company; John McAnerney, 
president Seventh National Bank of New York ; Elliott C. Butler, W. P. D. 
Bush, A. W. Hart, C. B. Sullivan, Z. A. Zanone, M. L. Downs. 


—Robert E. Whitney, son of C. C. Whitney, secretary of the New York 
Life, last spring succeeded Mr. Baldwin as manager of the seaboard depart- 
ment of that company with offices at 115 Broadway. Mr Whitney, it is 
stated, has made a great success of the department. During the first two weeks 
of the present month he has reported one million dollars of new business. 
Like father, like son. 


—The Home Life of New York has obtained a temporary injunction 
against Auditor Pavey, restraining him from revoking the license of the com- 
pany to do business in Illinois, Wm, F. Gerrell of Watzka last week filed a 
petition in the Sangamon Circuit Court asking for a writ of mandamus to com- 
pel the auditor to revoke the company’s license because of an alleged breach 
of the statute of Illinois,which prohibits an insurance company doing business 
in that State from removing any cause from a State to a Federal court. 


—To do or not to do, that is the question. 
Whether it is better in the purse to suffer 
Or rebate part—say ten per cent—commission, 
And write the risk, or by the compact stand and lose it ? 
Aye, there’s the rub! For if I rebate not, the other fellow will, 
And he who steals my risks steals trash, 
But he who gobbles my commission leaves me poor indeed ! 
— The Adjuster. 
—Sometimes insurance officers complain that agents do not read insurance 
papers. Apparently offices which print ‘‘company papers”’ for the express 
purpose of compelling their agents at least to read what the manager wants to 
say find a good many fellows who don’t read. Here is Bob Smith saying: 
** Once again we repeat to our agents, etc.” It is strange that so interesting 
a contemporary as Bob Smith should go unread. However the objection to 
reading is often constitutional.— Zhe Chronicle. 


For the information of our readers we may remark that Bob Smith above 
referred to is secretary of a Chicago fire insurance company, the Traders. 


—The Travelers Insurance Company in Georgia and Alabama, under Cobb 
& Grant, of Atlanta, managers, is makinga vigorous push for business, and 
meeting with much success since the establishment of this department, 
which dates from June 1, when the firm was organized, and the life business 
of the Travelers in the territory named has shown a marked increase, exceed- 
ing the best expectations of both company and managers. H. H. Cobbis well 
and favorably known in Southern life circles, having worked for the New 
York Life and Mutual in this field in the past with pronounced success, P. G, 
Grant, his partner, was formerly assistant cashier of the New York Life office 
in Atlanta, and is a young man of much prominence and promise. This 
agency of the Travelers is bending its energies more particularly to the life de- 
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partment of the company, and Mr. Cobb is devoting his time to the securing 
of large policies among the wealth and intelligence of those residing in his ter- 
ritory. He has been given enough testimonial letters by some of the leading 
business men of Atlanta, in which they express their satisfaction with their 
policies and indorse the company to their friends. To quote Mr. Cobb: ‘‘The 
Travelers is a gem of purest ray serene.” On another page this firm makes 
an attractive proposition to intelligent and reliable life agents to work for the 
Travelers in its territory. 


—A bill in equity was filed at Pittsburgh, Pa., by Mrs. Elizabeth M. Davis 
against the German National Bank, J. W. Friend, John M. Morrow and 
George Davis, the husband of the plaintiff. She states that she is the bene- 
ficial owner of her husband’s insurance policy for $10,000, and the cash sur- 
render value of the policy now is $4,516.96. In November, 1891, the policy 
was assigned to J. W. Friend, a director in the bank, as security for a loan of 
$4000. Davis has now become ill and is in very bad health. Mrs. Davis 
made a tender ot $4000 to the bank in payment for the note, and wanted the 
policy reassigned to her. This the bank refused to do. 


AUTOMATIC SPRINKLER NOTES. 

—Neracher sprinklers will be installed in the Williams Manufacturing Com- 
pany’s plant at Plattsburg, N. Y. 

—Grionell sprinklers will be installed in the buildings on Broadway, New York, 
numbered 443 and 445, 513, 515 and 517 and 519. 

—Contracts for equipp'ng with. sprinklers the buildings of the Essex Lumber 
Company of Newark, N. J., and the Beverly (Mass.) Building Association have 
been awarded to the Neracher & Hill Sprinkler Company. 

—The following is a copy of a letter written to the agents for the Grinnell sprink- 
lers by the treasurer of The Evening Journal of Jersey City: 

JERSEY CITy, October 5, 1892. 
THE AUTOMATIC FIRE ALARM AND EXTINGUISHER CO., 413 Broadway, N. Y. 

DEAR SirS—This afternoon one of the workmen repairing the wood ceiling of 
this office upset a can of shellac over a gas burner. The result was a flame so 
fierce and instantaneous as almost to be an explosion. The two sprinklers near- 
est the flame opened instantly the flame touched the ceiling, and the fire was put 
out, apparently not having lasted more than two or three minutes. So fierce and 
rapid wa; the spread of the flame that we are satisfied that nothing but the sprink- 
ler could have controlled it. Supposing you would be interested in the good per- 
formance of your sprinkler equipment we send you this information. Yours re- 
spectfully, Joseph A. Dear, treasurer. 

—The New England Insurance Exchange has notified the Walworth Manufac- 
turing Company of its desire for some improvement in the deflector of the Wal- 
worth sprinkler. The company claims the present deflector to be all that is re- 
quired, but it will make a change if demanded. 


AGENCY APPOINTMENTS, 

—W. D. Gale, agent for the Caledonian, at Nashville, Tenn. 

—O. B. Shedd, agent for the Lancashire, at Dolgeville, N. Y. 

—D. D. Davis, Chicago, special agent for Iowa for the Lancashire. 

—A.C. Trebus, agent for the German of Quincy, at St. Louis, Mo. 

—M. Bennett, agent for the German of Quincy, at Kansas City, Mo. 

—A. C. Kugle, Niagara Falls, N. Y., special agent for the National Life. 

—Lanier & Appler, agents for the Citizens of New York and the Macon Fire. 

—Joseph F. Beard, Baltimore, general agent for the Travelers for Maryland. 

—I. N. Smith, Springfield, general agent tor the Home Life for South Missouri. 

—Chas. E. Black, agent for the London and Lancashire, at New Orleans, La. 

—I. H. Herr & Bro., agents for the American Fire of Newark, at Lancaster, Pa. 

—Ira Cornwall, St. John, N. B., agent for the Sun of London for New Bruns- 
wick. 

—R. H. Magiil, Jr., San Francisco, special agent for the Westchester of New 


York. 

—C. M. Edgill, agent for the United States Fire of New York, at Gardner, 
Mass. 

—C. W. Foot, resident secretary for the North British and Mercantile, at Kan- 
sas City, Mo. 

—Smith & Williams, agents for the Fire Associa'ion of Philadelphia, at Parkers- 
burg, W. Va. 

—John R. Hall, agent for the Mutual Fire of New York and the New York Fire, 
at St. Louis, Mo. 
State Insurance Company, agent for the Mechanics and Traders of New Or- 
leans, at Nashville, Tenn. 

—M. E. Lawrence, agent for the United Firemens of Philadelphia and the Con- 
tinental of New York, at Kansas City, Mo. 

—Wnm. H. Hellyar, special agent for the Fire Association of Philadelphia tor 
Western New England and Eastern New York. 

—Geo. R. Lewis & Co., Minneapolis, general agents for the Columbian Fire of 
Louisville for Minnesota, North Dakota, South Dakota and Montana. 

—C. A. Van Anden, Chicago, manager of the Columbian Fire of Louisville, for 
Illinois, Michigan, Minnesota, Wisconsin, Nebraska, Iowa, Kansas, North Da- 
kota and South Dakota. 


ANTED, BY THE CONNECTICUT GENERAL 
W Life Insurance Company of Hartford, Conn., as District Agents, energetic, reli 
able men, who can and will personally secure application for insurance. Address, with 
reference and experience (if any), the COMPANY, at Hartford, Conn. 

















